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Welcome to my April 2010 Newsletter!

The real estate market continues to be extremely active. The Toronto Real Estate Board
reported 10,430 sales in the month of March pushing first quarter sales to 22,418 - the best result
on record! The average price in March 2010 was $434,696; up from $362,050 in March 2009. The
median price was $370,000 up from $317,500 recorded in March of 2009.

Interest Rates
The bank prime rate is 2.25% and the next meeting of the Bank of Canada is April 20, 2010.

Fixed interest rates are up! Most lenders raised their 5-year rate to the 4.39 range earlier this
week. The bond rate continued to rise earlier this week and was up 2.59% from a low of 2.15%.
There has been no changes on variable rate mortgages with a prime of 0.4% being readily available
from a number of lenders.
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100 Reasons Why I Love Real Estate

. Great way to help people

. Freedom

. Independence

. Running my own business

. Working with different people
. Giving

. Challenges me

. Helping people

. Teaching/Mentoring others

. Giving advice

. Leading people

. Building wealth

. Emotional connection

. Not 9-5

. Keeping people safe

. Being part of major decisions
. Laughing

. Systems

. Training

Reading good books
Working with great co-workers
Growth

Marketing

Implementing

Learning

Learning models

Achieving dreams

Sharing knowledge

Casual atmosphere

Learning to build a business
Guiding people

Watching systems work
Learning transferrable skills
Being a go-to person

Being of value to people
Being a consultant

Making new friends

Meeting new colleagues
Attracting like-minded people
Growing

Bringing value to every transaction
Supporting other businesses
Referring clients to others
No ceiling on income

Lots of opportunity

Meeting great mentors
Taking time off

Being self-employed

Time management

Teaching patience

51. Being accountable for yourself
52. Technology

53. Understanding Lead Generation
54. Leadership

55. Inspiration

56. Money management

57. Feeling alive

58. Being plugged into the world
59. Travelling

60. Learning “I, we, they”

61. Learning leverage

62. Imparting knowledge

63. Attending house warming parties
64. Grateful clients

65. Thankful clients

66. Helping people grow

67. Being appreciated

68. Being interesting

69. Main event

70. Mastermind

71. Giving support

72. Finding great neighbourhoods
73. Setting an example

74. Donating to charity

75. Being an expert

76. Having no boss

77. Negotiating

78. Self-improvement

79. Inner challenge

80. Smiling

81. Finding the perfect home

82. Handling details

83. Be firm

84. Solving problems

85. Making me happy

86. Creating value

87. Reassuring people

88. Working in a non-competitive office
89. Making my own market

90. Working with fun clients

91. Selling homes

92. Finding someone a home

93. Making a difference

94. Doing what | love

95. Coming from contribution

96. Giving hope to others

97. Making people wealthy

98. Learning something new everyday
99. Making dreams come true

100. Every day is different




The Riches of Babylon

In the pages of history, there lives no city more glamorous than Babylon.

[ts very name conjures visions of wealth and splendor. Its treasures of gold and jewels were fabulous. One naturally
pictures such a wealthy city as located in a suitable setting of tropical luxury surrounded by rich natural resources

of forests and mines. Such was not the case. It was located beside the Euphrates River, in a flat, arid valley. Babylon
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disposal. All of the resources supporting this large city were man-developed. All of its riches were man-made.

Seven Cures for a Lean Purse
Babylon's riches, of course, did not happen overnight. Its wealth was the result of the wisdom of its people. They

first learned how to become wealthy, OE AT DOAAOEAAA xEAO OEAU ET Ax8 (AOA
wealthier life:

Step 1: Start Thy Purse to Fattening
For each ten coins you earn, spend only nine.

Step 2: Control Thy Expenditures
Budget your expenses that you may have coins to pay for your necessities, pay for your enjoyments, and gratify your
worthwhile desires without spending more than nine-tenths of your earnings.

Step 3: Make Thy Gold Multiply
Put each coin to labor so that it may reproduce its kind.

Step 4: Guard Thy Treasures from Loss
Guard your treasures from loss by investing only where the principal is safe, where it may be reclaimed if you desire
so, and where you will not fail to collect a fair rental.

Step 5: Make of Thy Dwelling a Profitable Investment
Own your own home.

Step 6: Ensure a Future Income
Provide in advance for the needs of your growing age and the needs of your family.

Step 7: Increase Thy Ability to Earn
Cultivate your own powers, study and become wiser, become more skillful, and respect yourself.

Last Months Quiz Answer!!! See An Interesting Home???

What is the team of Moses Horwitz, No need to wonder about the price. No need to call a high
Louis Feinberg, and Jerome Horwitz

more popularly known as? pressure sales agent who will make you feel obligated. My
computers can send you the information quickly and

Answer: easily, for any house, listed or sold, anywhere in town.

The
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Just ask me! It’s all a part of my free No-Obligation Home
Congratulations to Sue Whitmore who won ; ;
& a $25 Starbucks gift card! Finder Service.

Stay t df t th letter f .
Y hance to win more prizes! bosko@agentbosko.comor 416-505-5611 (direct)
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How Much Can You Afford?

Purc.hase P;);r;v;nt Down pah}/,[fnr(:g?%e) Family Incc_>me
Price % Payment $ 3.899% Required
$300,000 5% $15,000 $1,482.21 $59,288.40
10% $30,000 $1,404.20 $56,168.00
25% $75,000 $1,170.17 $46,806.80
$350,000 10% $35,000 $1,638.23 $65,529.20
15% $52,500 $1,547.22 $61,888.80
25% $87,500 $1,365.19 $54,607.60
$400,000 10% $40,000 $1,872.27 $74,890.80
15% $60,000 $1,768.25 $70,730.00
25% $100,000 $1,560.22 $62,408.80
$450,000 10% $45,000 $2,106.30 $84,252.00
15% $67,500 $1,989.28 $79,571.20
25% $112,500 $1,755.25 $70,210.00
$500,000 10% $50,000 $2,340.33 $93,613.20
15% $75,000 $2,210.32 $88,412.80
25% $125,000 $1,950.28 $78,011.20
$550,000 10% $55,000 $2,574.37 $102,974.80
15% $87,500 $2,405.34 $96,213.60
25% $137,250 $2,146.61 $85,864.40
$600,000 10% $60,000 $2,808.40 $112,336.00
15% $90,000 $2,652.38 $106,095.20
25% $150,000 $2,340.33 $93,613.20
$650,000 10% $65,000 $3,042.43 $121,697.20
15% $97,500 $2,873.41 $114,936.40
25% $162,500 $2,535.36 $101,414.40
$700,000 10% $70,000 $3,276.47 $131,058.80
15% $105,000 $3,094.44 $123,777.60
25% $175,000 $2,730.39 $109,215.60
$750,000 10% $75,000 $3,510.50 $140,420.00
15% $112,500 $3,315.47 $132,618.80
25% $187,500 $2,925.42 $117,016.80
$800,000 10% $80,000 $3,744.53 $149,781.20
15% $120,000 $3,536.50 $141,460.00
25% $200,000 $3,120.44 $124,817.60
$900,000 10% $90,000 $4,212.60 $168,504.00
15% $135,000 $3,978.57 $159,142.80
25% $225,000 $3,510.50 $140,420.00
$1,000,000 10% $100,000 $4,680.67 $187,226.80
15% $150,000 $4,420.63 $176,825.20
25% $250,000 $3,900.56 $156,022.40

Who is the next person you know who is thinking about buying or selling a home?
| currently have 2 spots open for new clients.
Call 416-505-5611 (direct)

AFFIIsTE MEMBER

Royal LePage Real Estate Services Ltd. Brokerage
3080 Yonge Street, Suite 2060
Toronto, ON M4N 3N1
Tel: 416-487-4311 Fax: 416-487-3699 — —
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