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 Sincerely,  

 

  Agent Bosko  

Welcome to my May 2010 Newsletter! 

 The real  estate market continues to be extremely active.  Inventory levels have been 

increasing steadily over the past six weeks, providing badly needed homes for hungry buyers.  But 

×ÁÔÃÈ ÏÕÔȣ Ȱ&ÕÒÔÈÅÒ ÅØÐÅÃÔÅÄ ÓÕÐÐÌÙ ÉÎÃÒÅÁÓÅÓ ×ÉÌÌ ÃÏÎÔÉÎÕÅ ÔÏ ÔÁËÅ ÔÈÅ ÓÔÅÁÍ ÏÕÔ ÏÆ ÔÈÅ ÈÏÕÓÉÎÇ 

ÍÁÒËÅÔ ÁÓ ÔÈÅ ÙÅÁÒ ÐÒÏÇÒÅÓÓÅÓȢȱ ÓÁÙÓ 'ÅÏÒÇÅ +ÌÕÍÐȟ #ÈÉÅÆ %ÃÏÎÏÍÉÓÔ ÏÆ ÔÈÅ #ÁÎÁÄÉÁÎ 2ÅÁÌ %ÓÔÁÔÅ 

!ÓÓÏÃÉÁÔÉÏÎȢ  Ȱ4ÈÅÒÅ ÁÒÅ ÓÔÉÌÌ Á ÎÕÍÂÅÒ ÏÆ ÍÁÊÏÒ ÍÁÒËÅÔÓ ×ÈÅÒÅ ÓÁÌÅÓ ÎÅÇÏÔÉÁÔÉÏÎÓ ÆÁÖÏÕÒ ÔÈÅ ÓÅÌÌÅÒ 

ÄÕÅ ÔÏ Á ÓÈÏÒÔÁÇÅ ÏÆ ÉÎÖÅÎÔÏÒÙȟ ÂÕÔ ÓÕÐÐÌÙ ÈÁÓ ÂÅÇÕÎ ÒÉÓÉÎÇȢȱ 

 

 ) ÈÁÖÅ ÎÏÔÉÃÅÄ ÔÈÁÔ ÔÈÅ ÏÖÅÒÁÌÌ ÍÁÒËÅÔ ÈÁÓ ÍÏÖÅÄ ÆÒÏÍ Á ȰÓÅÌÌÅÒÓ ÍÁÒËÅÔȱ ÔÏ ÍÏÒÅ ÏÆ Á 

ȰÂÁÌÁÎÃÅÄ ÍÁÒËÅÔȱȢ  )Æ ÉÎÔÅÒÅÓÔ ÒÁÔÅÓ ÃÏÎÔÉÎÕÅ ÔÏ ÒÉÓÅ ÁÎÄ ÉÎÖÅÎÔÏÒÙ ÌÅÖÅÌÓ ÉÎÃÒÅÁÓÅȟ ) ÔÈÉÎË ×Å ÍÁÙ 

ÍÏÖÅ ÉÎÔÏ Á ȰÂÕÙÅÒȭÓ ÍÁÒËÅÔȱ ÌÁÔÅÒ ÔÈÉÓ ÙÅÁÒȢ 

 

 My best professional advice right now is that if you are considering selling your home, you 

must go on to the market within the next four weeks.  Historically, the top prices earned by Sellers 

occur during the month of May and early June.  Prices tend to decline over the summer and move 

moderately in the fall , before falling again in December and January. 

Agent Boskoõs journal 

Real Estate Services Ltd., 
Brokerage  



INTEREST RATES???  

 The Bank of Canada has signaled their intentions to raise rates in June.  Since rates have already risen 
1%, any further increase will severely limit the amount of mortgage that Buyers will qualify and be approved 
for.  The introduction of the H.S.T will also impact the cash flow of Buyers as the additional 8% will come right 
out of their pocket.   
 While interest rates remain at historically low levels, higher taxation rates will further erode disposable 
ÉÎÃÏÍÅ ÌÅÖÅÌÓȣ ÁÎÄ ÔÈÉÓ ×ÉÌÌ ÉÎÅÖÉÔÁÂÌÙ ÌÅÁÄ ÔÏ ÌÏ×ÅÒ ÏÖÅÒÁÌÌ ÈÏÍÅ ÐÒÉÃÅÓȢ 
 If your mortgage is coming up for renewal, it is very important that you never accept the first rate offer 
that your existing lender sends you in the mail around renewal time.  Without any negotiation, simply signing 
up for the market rate at your renewal will cost you a lot of money.  In fact 88% of homeowners at renewal time 
stay with their current lender and sign their renewal letter without shopping around. 
 It would be my pleasure to have lenders compete for your mortgage business at renewal time to ensure 
you receive the best mortgage options.  Please call me at the office and I will help you save money, pay off your 
ÍÏÒÔÇÁÇÅ ÓÏÏÎÅÒ ÁÎÄ ÂÅÃÏÍÅ ÄÅÂÔ ÆÒÅÅȢ  !ÆÔÅÒ ÁÌÌȣ ) ×ÁÓ ÔÈÅ ÏÎÅ ×ÈÏ ÇÏÔ ÙÏÕ ÉÎ ÄÅÂÔȟ ÓÏ ÌÅÔ ÍÅ  ÈÅÌÐ ÙÏÕ ÇÅÔ ÏÕÔ 
as soon as possible. 

Outlook:  

 Following the recovery in MLS® existing home prices that was observed in 2009, the average MLS 
price is forecast to edge slightly lower to $ 339,126 by the forth quarter of 2010.  This will partly reflect the 
satiation of pent-up demand.  In addition, demand brought forward by anticipation of rising mortgage rates in 
the second half of 2010 will likely dissipate and moderate the level of sales.  At the same time, recovery in 
home prices is expected to lead to an increasing supply of new listings in the existing home market, which will 
further encourage a return to more balanced market conditions and rates of price growth that are more in-line 
with inflation.  
 Measures recently announced regarding government-backed mortgage insurance will also moderate 
resale activity, particularly in higher priced markets such as British Columbia, Ontario and Alberta.  Buyers 
may also turn to smaller, less-expensive homes.  These two factors will help dampen overall house price 
growth. 
 It is important to emphasize that the outlook for home prices incorporates mortgage rate increases 

that are consistent with a gradual removal of monetary stimulus by the Bank of Canada (see the chart below).  

These increases in rates are expected to help lead to moderation in price growth.  The moderation in house 

prices forecast in 2010 assumes that mortgage rates will rise as of the second half of 2010 and resale markets 

×ÉÌÌ ÂÅ ÍÏÒÅ ÂÁÌÁÎÃÅÄȢ  3ÈÏÕÌÄ ÒÁÔÅÓ ÒÅÍÁÉÎ ÌÏ×ÅÒ ÔÈÁÎ ÐÒÏÊÅÃÔÅÄ ÁÎÄ ÎÅ× ÌÉÓÔÉÎÇÓ ÒÅÍÁÉÎ ÌÏ×ȟ ÓÔÒÏÎÇ ÓÅÌÌÅÒÓȭ 

market conditions could persist and house prices could grow at a stronger pace than forecast in 2010. 

 

CMHC continues to monitor housing market trends and assesses risks related to house prices. 
 

Sources: CMHC, Statistics Canada 



TRENDS AT A GLANCE  

Key Factors and their Effects on 

Residential Construction  

Mortgage Rates 

Mortgage rates are expected to gradually rise over the course of 2010 and 
2011, but will remain very low in a historical context. 

Employment  

Due to the economic downturn of 2009, employment has fallen in            
comparison to 2008.  However, 2010 should see economic conditions      
improve.   

Income 

Over the past few years, tight labour markets have put strong upward    
pressure on personal income growth.  For 2009, softer labour markets 
caused growth in wages and incomes to moderate.  In 2010 and 2011,      
income growth will strengthen, in line with economic activity. 

Net Migration  

Net migration is forecast to remain at record levels in 2010 and 2011.  An 
improving job market will push net migration up in 2010 and 2011. 

Natural Population          

Increase 

The low birth rate is the major factor in the slowing of growth in the       
natural population (births minus deaths).  This will lessen the demand for             
additional housing stock in the medium and longer term. 

Resale Market  

Sales on the existing home market rebounded in 2009, which caused market 
ÔÏ ÍÏÖÅ ÆÒÏÍ ÂÕÙÅÒÓȭ ÔÏ ÓÅÌÌÅÒÓȭ ÃÏÎÄÉÔÉÏÎÓȢ  4ÈÅ ÌÉÍÉÔÅÄ ÎÕÍÂÅÒ ÏÆ ÎÅ×   
listings has led demand to spill over into the new home market. 

Vacancy Rates 

Increased competition from the condo market and modest rental              
construction will be partly offset by strong rental demand due to high      
ÉÍÍÉÇÒÁÔÉÏÎȢ  !Ó Á ÒÅÓÕÌÔȟ ÖÁÃÁÎÃÙ ÒÁÔÅÓ ÁÃÒÏÓÓ #ÁÎÁÄÁȭÓ ÍÅÔÒÏÐÏÌÉÔÁÎ      
centres will remain relatively stable this year and next. 

Measures Announced for 

Government -Backed  

Mortgage Insurance  

These measures will moderate housing activity.  Some potential home      
buyers will have to save a larger down payment to offset higher qualifying 
mortgage rates and thus postpone their purchase.  Some may buy smaller, 
less expensive homes.  Other buyers wishing to invest in rental housing of 
up to 4 units will also have to save larger down payments. 

See An Interesting Home??? 

No need to wonder about the price.  No need to call a high pressure sales agent who will make you feel obligated.  
My computers can send you the information quickly and easily, for any house, listed or sold, anywhere in town.  

*ÕÓÔ ÁÓË ÍÅȦ  )ÔȭÓ ÁÌÌ Á ÐÁÒÔ ÏÆ ÍÙ ÆÒÅÅ .Ï-Obligation Home Finder Service. 

bosko@agentbosko.com or 416-505-5611 (direct)  



PERFECT DAY  

 Have you ever spent time thinking about what you really want?  I mean 

just sitting back with a cup of coffee or tea and thinking about what a perfect day 

would be like?  I was recently referred by a past client who told me to watch this 

great YouTube video by Frank Kern.  In this video Frank asks one important 

ÑÕÅÓÔÉÏÎȣ 

Ȱ)Æ ÔÈÅÒÅ ×ÅÒÅ ÎÏ ÌÉÍÉÔÁÔÉÏÎÓ ÏÒ ÃÏÎÓÅÑÕÅÎÃÅÓ ×ÈÁÔ ×ÏÕÌÄ ÙÏÕÒ ÐÅÒÆÅÃÔ ÁÖÅÒÁÇÅ 

ÄÁÙ ÌÏÏË ÌÉËÅȩȱȢ  "ÅÌÏ× ) ÈÁÖÅ ÌÉÓÔÅÄ ÁÌÌ ÏÆ ÔÈÅ ÏÔÈÅÒ ÑÕÅÓÔÉÏÎÓ ÔÈÁÔ ÈÅ ÁÓËÓ ÁÎÄ ) 

ÅÎÃÏÕÒÁÇÅ ÙÏÕ ÔÏ ÓÐÅÎÄ Ô×ÅÎÔÙ ÍÉÎÕÔÅÓ ÁÎÓ×ÅÒÉÎÇ ÔÈÅÍȣ ÉÔ ÉÓ Á ÔÒÕÌÙ ÁÍÁÚÉÎÇ 

experience! 

1. Where would you live? 

2. What would your house look like? 

3. What time would you wake up? 

4. What would you do in the morning? 

5. What are your first thoughts of the day? 

6. What would you have for breakfast? 

7. What would you spend the first half of the day 

doing? 

8. What would you have for lunch? 

9. Who would you eat with? 

10. What would your friends be like?  What would 

you talk about? 

11. What would you do for personal fulfillment? 

12. When would you start work? 

12. What life purpose would you strive towards. 

13. What would your business be? 

14. What would you do in your business or at 

work? 

15. What are your clients like? 

16. What would your relationship with your kids 

be like? Family?  Spouse?  What would you 

talk about? 

17. What would you have for dinner? 

18. What would you eat? 

19. Who would you eat with ? 

20. What would you do for family time? 

21. What would your thoughts be as you went to 

sleep? 

Royal LePage Real Estate Services Ltd. Brokerage  

3080 Yonge Street, Suite 2060  

Toronto, ON M4N 3N1  

Tel: 416-487 -4311     Fax: 416 -487 -3699  

www.AgentBosko.com 


